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1.  Tools & Tips Used for Researching DC 
Government Business Opportunities  

2.  Know Your Client— “District of Columbia 
Government” 

3.  District Government Business Opportunities 

   Finding  

   Accessing 

4.  Researching District Government Business Opps 
through DSLBD’s Division of BOAC 

5.  Question & Answer Period  

Topics of Discussion 
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1.  Research Tools for Finding Business Opportunities 

  Your Time 
  The internet 

  DC.GOV  
  HTTP:// OCP.DC.GOV 
  Google 

  A functioning email address 
  Business capabilities statement 
  Telephone 
  A Calendar 

  (i.e. Microsoft Outlook) 
  Dry Erase Monthly Calendar 

  DSLBD’s monthly Biz Opps eNewsletter 
  Follow-through  
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1. Tips for Finding District Government Biz Opps! 
! 

Know:  
   Your client.  
   The right tools to use.  
   Who, What, When, Where, Why, and How. 
   The demand and/or need for your type of business.   

Understand: 
  The process for procuring your goods and/or services  
     ( i.e. time tables, desired certifications, etc.)  
   The communication channels and flow of information  
      used by the District government in disseminating    
      solicitations. 
    Change is always happening.   

Always communicate with the right people:  
   Procurement managers  
   Procurement officers  
   Contract specialists 

Network:  
    At roundtable sessions of interest to your business     
       model. 
    Business opportunity events   
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2. Knowing Your Client: ‘District of Columbia Government’ 
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2. Knowing Your Client: ‘District of Columbia Government’ 
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2.  “The Procurement Process” 

  Practical Procurement User's Guide * 
http://ocp.dc.gov/ocp/cwp/view,a,1296,q,639369,ocpNav,%7C32644%7C.asp 

  Google the words: Chapter 3, Procuring Goods and Services, OCP 

  The client which we will assume are the various District of Columbia Government agencies 
& offices have a need, which must be fulfilled.  

  The agency or office places a request through OCP.  

  OCP then communicates with that agency to create an RFP or solicitation.  

  The RFP or solicitation is then placed online at ocp.dc.gov (i.e. Vendor Portal) and 
advertised in various newspapers. 

  OCP’s procurement process is ongoing and it is an on demand basis.   

  Solicitations are available year round throughout each fiscal year for district government.  
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3. Where to Find the Biz Opps… 

Look under Services of OCP’s website : 
ocp.dc.gov 

Live Video Broadcast of OCP Bid Openings  
1)  BID Opening Schedule 

Managed by OCP 

Look under Vendor Portal of OCP’s website  
ocp.dc.gov 

1)  Business Opportunities:  
Index of Business Opportunities 

Managed by OCP 
 2) Index of RFQ and RFTOP Listing 

Managed by OCP 

 Look under dslbd.dc.gov  
Information in  

Business Opportunities & Access to Capital’s  
1) Current Projects  

CBE Agreements and 
2) DSLBD press release section of homepage  

Managed by DSLBD 

The World Wide Web 
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The New Face of OCP.DC.GOV 
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3. Finding Business Opportunities through 
OCP’s New Website 
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http://ocp.dc.gov/DC/OCP/About+OCP/Who+We+Are/Agencies+Served  
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3. Certified Business Agreements 
Sample Agreement 

FYI About CBE Agreements:  
  Are at least 10 pages long and discuss the 35% CBE utilization.  
  Involve projects funded by District government Grant, Ground Lease, IRB, Land Transfer, Loan, 

PILOT-TIF, or PUD. 
  Hard copies can be requested through a FOIA request. 
  Has all the contact information on a project. 
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4.  What is the division of BOAC’s Role as I 
Develop my Business Opportunities ? 

BOAC will… 
    Disseminate public and  private business opportunities.  
    Publicize  & Assist you in becoming aware of upcoming business opportunities 
    Attend conferences seeking out opportunities of interest to CBE community 
    Offer a better understanding for procuring services and goods with the District of     
     Columbia Government      
    Advocate for District business participation in opportunities located  
      in the District (public and private) 
   Track Private Sector projects and assess the utilization of CBE firms. New as of January 2010. 

BOAC will not … 
   Write your proposals for solicitations, your business plan. 
   Write RFPs, Bids, or RFTOPs because that is the duty of OCP.  
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4.  BOAC Currently Offers… 

Information Based Services: 

  BOAC Biz Opps monthly  
       e-Newsletter 
  Business Opportunity eBLAST 
  Access to Capital Guide: Find out about loan 

programs at area banks* 
  Public and Private Contracting 

Opportunities associated with District 
Government funding 

Program Activities:  
  Business Roundtables 
  CBE Post Certification Roundtables 
  Community Outreach 

Support Services for CBE Firms: 
  Find a CBE Today!  
      Instruction Guide 
  Accepts CBE Firm Grievances (May Forward to 

Appropriate Staff Personnel) 

  Mediation support for grievance filed. 
  Advocate on behalf of CBE Firms in Relation 

to a Procurement Opportunity 
  One-on-one session with CBE firms 

  Find information about the procurement 
process, the DC Supply Schedule, and 
business opportunities 

  Industrial Revenue Bond 
  Listings of Independent Procuring Agencies for 

DC 
  Various Business Certifications in DC 

Maryland and Virginia  
  Venture Capitalist Resources 
  Researching DC Gov’t Biz Opps Guide 

  DC-Procurement Technical Assistance Center  

  Request for CBE Firm Information 
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Your Business Opportunities and Access to Capital  
Team  

Antonio D. Hunter,  
Assistant Director 

antonio.hunter@dc.gov 

Kimberly R. Smith,  
Business Development Specialist (BDS) 

kimberlyr.smith@dc.gov 

Vonetta B. Martin,  
Business Development Specialist (BDS) & 

Compliance 
vonetta.martin@dc.gov 

Ben Simmons, Program Director, DC-PTAC 
ben.simmons@dc.gov  

Tommy Davis, BDS, DC-PTAC 
tommy.davis@dc.gov  

Maurice Berry, BDS, DC-PTAC 
maurice.berry@dc.gov  

William Gist, BDS, DC-PTAC 
william.gist@dc.gov  
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Accessing DSLBD and the BOAC Team is Easy as 1 -2 -3! 
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via telephone, mail, or fax! 
441 4th Street, NW – Suite 970N 

Washington, DC  20001 
Phone:  202-727-3900 

Fax:  202-724-3786 
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QUESTION & ANSWER  

PERIOD  


